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Protecting your wealth
with insurance

Like most Canadians, you want to be free of financial worry.
That means knowing you will have enough money to live
comfortably in retirement and potentially leave something for

your family in your estate.

Unfortunately, without proper
planning, the value of your assets
could be reduced by a hefty tax bill.
Your estate may not have enough
liquid assets or cash on hand to pay
this bill and your heirs may have to
decide which assets to sell in order to
fulfill the obligation.

Upon passing (if you are unable to roll
over assets to your spouse), registered
assets, as well as gains on non-registered
investments and property (excluding
your principal residence), will be
included in your income in the year

of death. While the tax bill may be
relatively low today, it may increase
over time as your assets increase

in value, so your family is not only

inheriting the assets, but also the tax bill.

An effective solution

There are strategies using life
insurance to help your family when
the time comes to settle your final

tax bill. Once integrated into your
overall financial plan, these strategies
will help to protect the value of your
assets and provide your heirs with the
funds necessary to pay the taxes due
when you pass away, all for just

a fraction of the potential tax bill.

Traditionally, we view life insurance
as a means to replace lost income or
to provide money for final expenses
like a funeral. However, permanent
life insurance may be valuable as a
financial planning tool in other ways,
especially for families with more
complex financial needs.

Three types of permanent
insurance

* Term To 100: Basic insurance
coverage that lasts your lifetime.

* Universal Life (UL): Combines the
security of insurance coverage with
the growth opportunity of a tax-
sheltered investment account that
is managed by the policyholder to
achieve long-term estate growth.

* Whole Life (WL): Generates long-
term growth by crediting policy
dividends, which are largely created
by the performance of a diversified
investment portfolio managed by
the insurer’s professional money
managers. Itis a product intended to
maximize estate values with the help
of a managed investment approach.
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There are several differences in the

mechanics of whole life and universal
life insurance, but in the end, they may
both be used for either personal or
corporate planning needs. They may
also offer a tax-deferred accumulation
of wealth and a tax-free benefit
payable to your heirs.

must medically qualify for coverage in
order to purchase life insurance and
implement this type of strategy.

The insurance premiums relative

to the benefit make it an extremely
cost-efficient method of covering your
future tax liability.

The insurance premiums
relative to the benefit
make it an extremely
cost-efficient method

of covering your future
tax liability.

is a solution for you. We will analyze
your situation, determine your needs
and implement a strategy that is right
for you.

Please contact us if you are interested
in getting more information on life
insurance and how it fits within your

overall wealth plan.
Selecting the right insurance solution

for you will depend on your objectives
and investment style. Whether your
needs are simple or complex, there

The use of permanent life insurance
provides the ability to manage your
tax risk today and in the future. It is
important to keep in mind that you

The strategies, advice and technical content presented is provided for the general guidance and benefit of our clients, based on information that we believe to be accurate,
but we cannot guarantee its accuracy or completeness. This presentation is not intended as nor does it constitute legal or tax advice. Clients should consult their own
lawyer, accountant or other professional advisor when planning to implement a strategy. This will ensure that their own circumstances have been considered properly and
that action is taken on the latest available information. Interest rates, market conditions, tax rules, and other investment factors are subject to change. Insurance products
are offered through RBC Wealth Management Financial Services Inc.(“RBC WMFS”), a subsidiary of RBC Dominion Securities Inc.* RBC WMFS is licensed as a financial
services firm in the province of Quebec. When providing insurance products in all provinces except Quebec, Investment Advisors are acting as Insurance Representatives
of RBC WMFS. In Quebec, Investment Advisors and Estate Planning Specialists are acting as Financial Security Advisors of RBC WMFS. RBC Dominion Securities Inc.,
RBC WMFS and Royal Bank of Canada are separate corporate entities which are affiliated. *Member-Canadian Investor Protection Fund. RBC Dominion Securities Inc. and
RBC WMFS are member companies of RBC Wealth Management, a business segment of Royal Bank of Canada. ® Trademark(s) of Royal Bank of Canada. Used under licence.
© 2013 - 2020 RBC Wealth Management Financial Services Inc. All rights reserved. 20_90908 208 (03/2020)



